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48087  “Southerners 
For Eisenhower” 
Campaign Button.
Estimate: $400-$500

 
48088  Bruce Shanks 
“‘WE LIKE -’ IKE” Drawing 
Signed 
Estimate: $200-$300

 
48089  Adlai 
Stevenson: A Scarce 2” 
Pin Back Variety.
Estimate: $100-$150

 
48090  Adlai 
Stevenson: Four Better 
Varieties of Pinbacks.
Estimate: $150-$200

 
48091  Adlai 
Stevenson: Campaign 
Stickers, Oversize 
Campaign Buttons, and 
Convention Passes, 
Group of Seventeen. 
Estimate: $300-$500

 
48092  Adlai 
Stevenson: Group of 
Forty-Five Campaign 
Badges, Buttons, and 
Pins.
Estimate: $150-$250

 
48093  Adlai 
Stevenson Silk 
Campaign Handkerchief.
Estimate: $100-$125

 
48094  Stevenson & 
Sparkman: A Scarce and 
Desirable 1952 Cloth 
Campaign Flag from 
Indiana, with the Flavor 
of the Indy 500.
Estimate: $125-$175

 
48095  Anti-JFK 
Button “It’s Not Jack’s 
Money”.
Estimate: $100-$150

 
48096  John F. 
Kennedy: Campaign 
Retro Earrings 
Estimate: $100-$125

 
48097  John F. 
Kennedy: PT 109 Jewelry 
Pendent
Estimate: $100-$150

 
48098  JFK “Youth For 
Kennedy” Campaign 
Button.
Estimate: $125-$150

 
48099  John F. 
Kennedy: A Rare O�  cial 
Appreciation Medal.
Estimate: $250-$500

 
48100  Great Anti-
Goldwater “What—Me 
Worry??” Campaign 
Button.
Estimate: $200-$250

 
48101  Large Bobby 
Kennedy Campaign 
Button.
Estimate: $100-$200

 
48102  Lyndon 
B. Johnson: Trio of 
Presidential Campaign 
Buttons.
Estimate: $150-$250

 
48103  Scarce Anti-LBJ 
Button “All the Way With 
LBJ But Don’t Go Near 
the YMCA”.
Estimate: $100-$150

 
48104  Omar 
Bradley Sterling Silver 
Presentation Tray, 10” in 
Diameter. 
Estimate: $300-$500

 
48105  Gerald Ford 
and Jimmy Carter: 
Matched Pair “The 
People’s Choice” Pins
Estimate: $400-$500
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48106  George 
McGovern: Rare Concert 
Poster, the Companion 
Piece to the Classic 
Button.
Estimate: $300-$500

 
48107  Pair of Erotic 
Campaign Buttons From 
the 1972 Election.
Estimate: $100-$125

 
48108  Trio of 
Uncommon 1960 Nixon 
Campaign Buttons.
Estimate: $125-$175

 
48109  Scarce 1937 
Souvenir Picture Book 
with Picture of “Dutch” 
Reagan.
Estimate: $90-$120

 
48110  Ronald 
Reagan: An Unusual 
1953 Advertising Poster 
For Van Heusen Shirts.
Estimate: $90-$120

 
48111  Ronald Reagan 
1985 and George H. W. 
Bush 1989 Presidential 
Inaugural Process Sets.
Estimate: $300-$400

 
48112  Bush & 
Quayle: Rare 1992 
Campaign GOP Member 
of Congress Pinback 
Button.
Estimate: $300-$500

 
48113  Bush & 
Quayle: Rare 1988 
Campaign GOP Member 
of Congress Pinback 
Button.
Estimate: $300-$500

End of Auction



Heritage Auction Galleries Staff

Steve Ivy - Co-Chairman and CEO
Steve Ivy began collecting and studying rare coins in his youth, and as a teenager in 1963 began advertising coins for sale in national 
publications. Seven years later, at the age of twenty, he opened Steve Ivy Rare Coins in downtown Dallas, and in 1976, Steve Ivy 
Numismatic Auctions was incorporated. Steve managed the business as well as serving as chief numismatist, buying and selling hundreds 
of millions of dollars of coins during the 1970s and early 1980s. In early 1983, James Halperin became a full partner, and the name of the 
corporation was changed to Heritage Rare Coin Galleries. Steve’s primary responsibilities now include management of the marketing and 
selling efforts of the company, the formation of corporate policy for long-term growth, and corporate relations with financial institutions. He 
remains intimately involved in numismatics, attending all major national shows. Steve engages in daily discourse with industry leaders on 
all aspects of the rare coin/currency business, and his views on grading, market trends and hobby developments are respected throughout 

the industry. He serves on the Board of Directors of the Professional Numismatists Guild (and was immediate past president), is the current Chairman of The 
Industry Council for Tangible Assets, and is a member of most leading numismatic organizations. Steve’s keen appreciation of history is reflected in his active 
participation in other organizations, including past or present board positions on the Texas Historical Foundation and the Dallas Historical Society (where 
he also served as Exhibits Chairman). Steve is an avid collector of Texas books, manuscripts, and national currency, and he owns one of the largest and finest 
collections in private hands. He is also a past Board Chair of Dallas Challenge, and is currently the Finance Chair of the Phoenix House of Texas.

James Halperin - Co-Chairman 
Jim Halperin and the traders under his supervision have transacted billions of dollars in rare coin business, and have outsold all other 
numismatic firms every year for over two decades. Born in Boston in 1952, Jim attended Middlesex School in Concord from 1966 to 1970. 
At the age of 15, he formed a part-time rare coin business after discovering that he had a knack (along with a nearly photographic memory) 
for coins. Jim scored a perfect 800 on his math SATs and received early acceptance to Harvard College, but after attending three semesters, 
he took a permanent leave of absence to pursue his full-time numismatic career. In 1975, Jim personally supervised the protocols for the 
first mainframe computer system in the numismatic business, which would catapult New England Rare Coin Galleries to the top of the 
industry in less than four years. In 1983, Jim merged with his friend and former archrival Steve Ivy, whom Jim had long admired. Their 
partnership has become the world’s largest and most successful numismatic company, as well as the third-largest auctioneer in America. 

Jim remains arguably the best “eye” in the coin business today (he won the professional division of the PCGS World Series of Grading). In the mid-1980s, he 
authored “How to Grade U.S. Coins” (now posted on the web at www.CoinGrading.com), a highly-acclaimed text upon which the NGC and PCGS grading 
standards would ultimately be based. Jim is a bit of a Renaissance man, as a well-known futurist, an active collector of EC comics and early 20th-century 
American art (visit www.jhalpe.com), venture capital investor, philanthropist (he endows a multimillion-dollar health education foundation), and part-time 
novelist. His first fictional novel, “The Truth Machine,” was published in 1996 and became an international science fiction bestseller, and was optioned for 
movie development by Warner Brothers. Jim’s second novel, “The First Immortal,” was published in early 1998 and immediately optioned as a Hallmark 
Hall of Fame television miniseries. Jim is married to Gayle Ziaks, and they have two sons, David and Michael. In 1996, with funding from Jim and Gayle’s 
foundation, Gayle founded Dallas’ Dance for the Planet, which has grown to become the largest free dance festival in the world.

Greg Rohan - President 
At the age of eight, Greg Rohan started collecting coins as well as buying them for resale to his schoolmates. By 1971, at the age of ten, 
he was already buying and selling coins from a dealer’s table at trade shows in his hometown of Seattle. His business grew rapidly, and 
by 1985 he had offices in both Seattle and Minneapolis. He joined Heritage in 1987 as Executive Vice-President and Manager of the 
firm’s rare coin business. Today, as an owner and as President of Heritage, his responsibilities include overseeing the firm’s private client 
group and working with top collectors in every field in which Heritage is active. Greg has been involved with many of the rarest items 
and most important collections handled by the firm, including the purchase and/or sale of the Ed Trompeter Collection (the world’s largest 
numismatic purchase according to the Guinness Book of World Records), the legendary 1894 San Francisco Dime, the 1838 New Orleans 
Half Dollar, and the 1804 Silver Dollar. During his career, Greg has handled more than $1 billion of rare coins, collectibles and art, and 

provided expert consultation concerning the authenticity and grade condition of coins for the Professional Coin Grading Service (PCGS). He has provided 
expert testimony for the United States Attorneys in San Francisco, Dallas, and Philadelphia, and for the Federal Trade Commission (FTC). He has worked with 
collectors, consignors, and their advisors regarding significant collections of books, manuscripts, comics, currency, jewelry, vintage movie posters, sports and 
entertainment memorabilia, decorative arts, and fine art. Additionally, Greg is a Sage Society member of the American Numismatic Society, and a member/
life member of the PNG, ANA, and most other leading numismatic organizations. Greg is also Chapter Chairman for North Texas of the Young Presidents’ 
Organization (YPO), and is an active supporter of the arts. Greg co-authored “The Collectors Estate Handbook,” winner of the NLG’s Robert Friedberg 
Award for numismatic book of the year. Mr. Rohan currently serves on the seven-person Advisory Board to the Federal Reserve Bank of Dallas, in his second 
appointed term. He and his wife, Lysa, are avid collectors of rare wine, Native American artifacts, and American art.

Paul Minshull - Chief Operating Officer
As Chief Operating Officer, Paul Minshull’s managerial responsibilities include integrating sales, personnel, inventory, security and MIS 
for Heritage. His major accomplishments include overseeing the hardware migration from mainframe to PC, the software migration of all 
inventory and sales systems, and implementation of a major Internet presence. Heritage’s successful employee-suggestion program has 
generated 200 or more ideas each month since 1995, and has helped increase employee productivity, expand business, and improve 
employee retention. Paul oversees the company’s highly-regarded IT department, and has been the driving force behind Heritage’s web 
development, now a significant portion of Heritage’s future plans. As the only numismatic auction house that combines traditional floor 
bidding with active Internet bidding, the totally interactive system has catapulted Heritage to the top rare coin website (according to 
Forbes Magazine’s “Best of the Web”). Paul was born in Michigan and came to Heritage in 1984 after 12 years as the General Manager of 

a plastics manufacturing company in Ann Arbor. Since 1987, he has been a general partner in Heritage Capital Properties, Sales Manager, Vice President of 
Operations, and Chief Operating Officer for all Heritage companies and affiliates since 1996. Paul maintains an active interest in sports and physical fitness, 
and he and his wife have three children.



Todd Imhof - Vice President
Todd Imhof did not start collecting coins in his teens, unlike most professional numismatists. Shortly after graduating college, Todd 
declined an offer from a prestigious Wall Street bank to join a former high school classmate in his small rare coin firm in the Seattle 
area. In the mid-1980s, the rare coin industry was rapidly changing, with the advent of third-party grading and growing computer 
technologies; as a newcomer, Todd more easily embraced these new dynamics. He soon discovered a personal passion for rare coins, 
and for working with high-level collectors; in 1991, he co-founded Pinnacle Rarities, a firm specialized in servicing the savviest and 
most prominent collectors in numismatics. At 25, he was accepted into the PNG, and currently serves on its Consumer Protection 
Committee and its Legislation/Taxation Issues Committee. In 1992, he was invited to join the Board of Directors for the Industry Council 
for Tangible Assets, later serving as its Chairman (2002-2005). 

Todd enjoys a reputation that is envied by the entire numismatic community, and his relationship with Heritage’s most prominent clients, who seek his 
expertise and integrity, has only strengthened over the years. Clients and colleagues are impressed by his ability to navigate complex deals with unsurpassed 
professionalism. By understanding what each collector is trying to accomplish, Todd has the uncanny ability to identify the perfect coins at the right prices. 
In the famous Phillip Morse Auction, he became the only person in history to purchase two separate $1mm+ coins during a single auction session! Todd is 
an avid competitive sailor, and collector of fine wines and Olympic medals. He and his wife have two sons and a daughter.

Leo Frese - Vice President
Leo has been involved in numismatics for nearly 40 years, a professional numismatist since 1971, and has been with Heritage for over 
20 years. He literally worked his way up the Heritage “ladder” through dedication, hard work, and a belief that the client is the most 
important asset Heritage has. He worked with Bob Merrill for nearly 15 years and now is the Director of Consignments. Leo has been 
actively involved in assisting clients sell nearly $500,000,000 in numismatic material. Leo was recently accepted as a member of PNG, 
is a life member of the ANA, and holds membership in FUN, CSNS, and other numismatic organizations. He believes education is the 
foremost building block in numismatics. Leo encourages all collectors to broaden their horizons, be actively involved in the hobby, and 
donate freely to YN organizations. Leo’s interests include collecting Minnesota pottery and elegant Depression glass. Although travel is 
an important element of his job, he relishes time with his wife Wendy, children Alicen and Adam, and son-in-law Jeff.

Norma L. Gonzalez - VP of Auction Operations
Born in Dallas, Texas, Norma joined the U.S. Navy in August of 1993. During her five-year enlistment, she received her Bachelor’s 
Degree in Resource Management and traveled to Japan, Singapore, Thailand and lived in Cuba for three years. After her enlistment, 
she moved back to Dallas where her family resides. Norma joined Heritage in 1998; always ready for a challenge, she spent her days 
at Heritage and her nights obtaining an M. B. A. She was promoted to Vice President in 2003. She currently manages the operations 
departments, including Coins, Currency, World & Ancient Coins, Sportscards & Memorabilia, Comics, Movie Posters, Pop Culture and 
Political Memorabilia. Norma enjoys running, biking and spending time with her family. In February 2004 she ran a 26.2-mile marathon 
in Austin, Texas and later, in March she accomplished a 100-mile bike ride in California.

Debbie Rexing - VP - Marketing
Debbie’s marketing credentials include degrees in Business Administration in Marketing and Human Resource Management from The 
Ohio State University, as well as sales experience for General Foods. After joining Heritage in 2001, Debbie rapidly became an integral 
part of the marketing teams involved with Heritage’s most exciting and successful specialties, including U.S. Coins, World Coins, 
Currency, Music & Entertainment, Vintage Movie Posters, Americana, and U.S. Tangibles Inc. Her varied responsibilities included 
cross-functional coordination of photography, auction logistics, and marketing. Debbie has been active in coin auctions, staffing the 
podium, executing client bids, and in lot viewing. Her wide experience in many aspects of the business has provided her with a broad 
perspective of Heritage’s activities. She and her husband Rick have three children − Trent, Abbey, and Claire − and her hobbies include 
interior design, entertaining and exercise, the beach and water activities, and watching Ohio State football.

Kelley Norwine - VP - Media and Client Relations
Born and raised in South Carolina, Kelley pursued a double major at Southern Wesleyan University, earning a BA in Music Education and a BS 
in Business Management. A contestant in the Miss South Carolina pageant, Kelley was later Regional Manager & Director of Training at Bank of 
Travelers Rest in South Carolina. Relocating to Los Angeles, Kelley became the Regional Manager and Client Services Director for NAS-McCann 
World Group, an international Advertising & Communications Agency where she was responsible for running one of the largest offices in the 
country. During her years with NAS Kelley was the recipient of numerous awards including Regional Manager of the Quarter and the NAS 
Courage and Dedication award. After relocating to Dallas, Kelley took a job as Director of Client Services for TMP/Monster Worldwide and 
joined Heritage in 2005 as Director of Client Development. She was named VP of Marketing for Heritage in 2007. A cancer survivor, Kelley is an 
often-requested motivational speaker for the American Cancer Society. In her spare time, she writes music, sings, and plays the piano.

Patricia Castillo - Director of Auctions & Client Service   
Patricia Castillo lived all over the country before settling down in Ferris, Texas, near Dallas. She began her career working in Customer 
Service, and in 2001 joined the Heritage family assisting in Client Services and live auctions. Patricia’s knowledge grew with the com-
pany, and her hard work led to her promotion to Director of Auctions and Client Services. Patricia is directly involved in the training and 
management of the Client Services team. A cancer survivor, Patricia enjoys spending time with her two beautiful little girls, attending 
softball games, and spending time with family and friends.



Andrea Voss - Live-Auction & Event Coordinator   
Andrea Voss is a true Texas native – born and educated in the Dallas area, with a degree in Journalism from the University of North 
Texas in Denton. Andrea joined the Heritage family in 2004, and after assisting Client Services with e-mail inquiries, she earned the 
opportunity to become the Auction Supervisor. Her responsibilities have grown with her experiences, and she is now the Live-Auction 
& Event Coordinator. Clients may see her in the back of the live auction room supervising, or in the front using her Auctioneer license. 
In her off hours, Andrea enjoys time on her patio with her dog and cat, and still dreams of one day being a writer.

Devin Jackson - Auction Client Services/Live Auction Supervisor
Devin Jackson joined Heritage in 2005 as a member of the Client Services Group.  Devin is a native Texan, growing up in a small suburb 
south of Dallas.  Devin later attended the University of North Texas and graduated with a Bachelor’s Degree in Kinesiology.  A life long 
sports fanatic, Devin briefly coached high school football, basketball, and track in his home town of Ferris, TX after graduating from 
college.  Devin later joined the staff of Heritage Auction Galleries, assisting with Live Auctions and Client Services.  Devin has collected 
sports cards and memorabilia since he was a young boy and he continues to collect memorabilia from his favorite professional sports 
teams, including the San Francisco 49ers.  

Marti Korver - Manager - Credit/Collections
Marti has been working in numismatics for more than three decades. She was recruited out of the banking profession by Jim Ruddy, 
and she worked with Paul Rynearson, Karl Stephens, and Judy Cahn on ancients and world coins at Bowers & Ruddy Galleries, in 
Hollywood, CA. She migrated into the coin auction business, running the bid books for such memorable sales as the Garrett Collection 
and representing bidders as agent at B&R auctions for 10 years. She also worked as a research assistant for Q. David Bowers for several 
years. Memorable events included such clients (and friends) as Richard Lobel, John Ford, Harry Bass, and John J. Pittman. She is married 
to noted professional numismatist and writer, Robert Korver, (who is sometimes seen auctioneering at coin shows) and they migrated to 
Heritage in Dallas in 1996. She has an RN daughter (who worked her way through college showing lots for Heritage) and a son (who is 
currently a college student and sometimes a Heritage employee) and a type set of dogs (one black and one white). She currently collects 
kitschy English teapots and compliments.

Becky Dirting - Managing Director, Collectibles Division
Becky joined Heritage in 2005 and was named Managing Director of the Collectibles Departments in 2007, providing direct oversight 
for such auction specialties as Historical Books & Manuscripts, Americana & Political, Civil War, Western, Americana Indian Art, 
Texana, Comics & Comic Art, Music & Entertainment, Vintage Movie Posters, Sports Collectibles, Illustration Art, and Natural History. 
Becky’s career path included PwC Consulting in Learning and Knowledge Management, and she remains focused on staff development, 
training, operations and process development, knowledge management, budget management, and contract negotiation. She enjoys 
spending time with her wonderful husband, sons, extended family, friends and beloved pets, and is a talented chef. 

Julie Gonzalez - Director of Auction Operations
After working part-time for Heritage for many years, Julie Gonzalez was so excited about the growth opportunities that she joined 
us on a full-time basis! As the Operations Manager for Americana, she led her team through several successful auctions, and was 
then promoted to lead the operations staff and consignment coordinators for a third of Heritage’s specialty auctions. Her work ethic, 
determination and tenacity are supporting Heritage’s growth. Away from work, you might spot Julie outside enjoying time with her 
family and friends, or running.
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Political & Americana Department Specialists

Tom Slater - Director of Americana Auctions
One of the nation’s best-known experts and auctioneers of historical and popular culture Americana, Tom began his career as a pre-teen in 
early 1960s Pittsburgh, where he owned and operated half-interest in a retail coin store. Beginning in the 1970s, he published nationally 
distributed auction catalogs, specializing in political campaign collectibles. A cum laude graduate with a BA degree from Yale University, 
Tom also attended Columbia University law school. He became a full-time collectibles dealer in 1976, and operated art galleries in Los 
Angeles and Indianapolis through most of the 1980s. He ran The Political Gallery throughout the 1990s, which evolved into Slater’s 
Americana. In 2004, Tom joined Heritage in order to reach an even broader collecting audience. His primary personal collection is 
museum-quality African tribal art.

John Hickey - Consignment Director
Blending his extensive work experience and more than twenty years of participation in several areas of collecting, (most notably in the 
autograph field), John is contributing to our expansion into new areas and assisting clients with collections of memorabilia in the areas 
of sports, music and entertainment, and historical documents. After more than thirty years in the insurance business, primarily in a senior 
executive capacity, John decided to inject more fun into his work life and came to Heritage as an operations manager in 2004. He fills a 
number of roles at Heritage, including collectibles expert, consignment director, and project manager.

Marsha Dixey - Consignment Director
Marsha Dixey has worked in the Americana collectibles business for almost 30 years. She has handled everything from early furniture, 
quilts and folkart to radio premiums, Disney, and antique advertising. Small advertising collectibles such as pocket mirrors, tip trays and 
celluloid novelties were a specialty and she is known as an expert in that area. Marsha realized the value in early pre 1896 political 
china pieces and collected when others were buying campaign buttons.Her interest in American social history has made her an expert in 
Woman’s Suffrage items and Black Americana. She has dealt in premium antique advertising and participated in the Indy Advertising Show, 
the countries premier show for that genre, for 15 years. She was so respected by other advertising dealer/collectors that she was elected to 
serve two years on the Board of Directors for the Antiques Advertising Association of America. She has run collector’s shows, produced her 
own catalog auction, and been an avid eBayer since 1997.

Michael Riley - Chief Cataloger and Historian
After attending the University of Louisville (KY), Michael worked in the Consumer Electronics industry from 1971 through 1985, although 
his passion has always been for collectibles and historical documents. In 1983, he joined the Universal Autograph Collectors Club, and 
became a dealer in collectible vinyl records, celebrity autographs & memorabilia, historical newspapers & documents and antiques in 
1985. He was one of the early adopters of the Internet, and moved into website design and development in 1995. His collectibles site was 
named one of the Top 100 Places to Shop on the Internet for 1995/96, and he received a Pioneer Award from the UACC for developing an 
early presence on the web. An eBay seller since 1997, Michael joined Heritage in 2004 and has done catalog work for comics, celebrity, 
music & entertainment memorabilia, and political memorabilia & Americana. His hobbies include reading and research, and he pursues 
collections of autographs, historic newspapers & documents, early book leaves, and vintage matchcovers.

Dave Golemon - Cataloger 
Dave Golemon is a cum laude graduate of the University of North Texas, where he earned his BA in Communications with a history minor. 
Dave spent the bulk of his business career in various management roles in the information technology sector. His avocations include being 
a lifelong collector of twentieth century militaria and books, areas in which he has earned a substantial reputation. Dave has contributed 
to collector reference books and is often consulted for appraising services. He currently resides in Austin, Texas, with his wife Susan, who 
usually quietly tolerates his collecting mania.

Eric Smylie - Cataloger 
Eric Smylie, born in Santa Fe, New Mexico, has written extensively on military and historical topics in books, articles, and journals. After 
twenty years as a political consultant, he now devotes himself entirely to writing. Eric earned his doctorate in Modern European History 
from the University of North Texas. He has studied and traveled in Europe and Canada.



Auctioneer and Auction: 
1. This Auction is presented by Heritage Auction Galleries, a d/b/a/ of Heritage Auctions, Inc., or 

its affiliates Heritage Numismatic Auctions, Inc., or Heritage Vintage Sports Auctions, Inc., or 
Currency Auctions of America, Inc., as identified with the applicable licensing information on the 
title page of the catalog or on the HA.com Internet site (the “Auctioneer”). The Auction is conducted 
under these Terms and Conditions of Auction and applicable state and local law. Announcements 
and corrections from the podium and those made through the Terms and Conditions of Auctions 
appearing on the Internet at HA.com supersede those in the printed catalog. 

Buyer’s Premium: 
2. On bids placed through Auctioneer, a Buyer’s Premium of fifteen percent (15%) will be added to 

the successful hammer price bid on lots in Coin and Currency auctions, or nineteen and one-half 
percent (19.5%) on lots in all other auctions. If your bid is placed through eBay Live, a Buyer’s 
Premium equal to the normal Buyer’s Premium plus an additional five percent (5%) of the hammer 
price will be added to the successful bid up to a maximum Buyer’s Premium of Twenty Two and one-
half percent (22.5%). There is a minimum Buyer’s Premium of $9.00 per lot. In Gallery Auctions 
(sealed bid auctions of mostly bulk numismatic material), the Buyer’s Premium is 19.5%. 

Auction Venues: 
3. The following Auctions are conducted solely on the Internet:  Heritage Weekly Internet Coin, 

Currency, Comics, Stamps & Philatelic Items, and Vintage Movie Poster Auctions; Heritage 
Monthly Internet Sports and Marketplace Auctions; Final Sessions.  Signature® Auctions and 
Grand Format Auctions accept bids from the Internet, telephone, fax, or mail first, followed by 
a floor bidding session; Heritage Live, eBay Live, and real-time telephone bidding are available to 
registered clients during these auctions.

Bidders: 
4. Any person participating or registering for the Auction agrees to be bound by and accepts these 

Terms and Conditions of Auction (“Bidder(s)”). 
5. All Bidders must meet Auctioneer’s qualifications to bid. Any Bidder who is not a client in good 

standing of the Auctioneer may be disqualified at Auctioneer’s sole option and will not be awarded 
lots. Such determination may be made by Auctioneer in its sole and unlimited discretion, at any 
time prior to, during, or even after the close of the Auction. Auctioneer reserves the right to exclude 
any person from the auction. 

6. If an entity places a bid, then the person executing the bid on behalf of the entity agrees to personally 
guarantee payment for any successful bid. 

Credit: 
7. Bidders who have not established credit with the Auctioneer must either furnish satisfactory credit 

information (including two collectibles-related business references) well in advance of the Auction 
or supply valid credit card information. Bids placed through our Interactive Internet program 
will only be accepted from pre-registered Bidders; Bidders who are not members of HA.com or 
affiliates should pre-register at least 48 hours before the start of the first session (exclusive of 
holidays or weekends) to allow adequate time to contact references. Credit may be granted at the 
discretion of Auctioneer. Additionally Bidders who have not previously established credit or who 
wish to bid in excess of their established credit history may be required to provide their social 
security number or the last four digits thereof to us so a credit check may be performed prior to 
Auctioneer’s acceptance of a bid.

Bidding Options: 
8. Bids in Signature® Auctions or Grand Format Auctions may be placed as set forth in the printed 

catalog section entitled “Choose your bidding method.” For auctions held solely on the Internet, 
see the alternatives on HA.com. Review at HA.com/common/howtobid.php. 

9. Presentment of Bids: Non-Internet bids (including but not limited to podium, fax, phone and mail 
bids) are treated similar to floor bids in that they must be on-increment or at a half increment 
(called a cut bid). Any podium, fax, phone, or mail bids that do not conform to a full or half 
increment will be rounded up or down to the nearest full or half increment and this revised 
amount will be considered your high bid. 

10. Auctioneer’s Execution of Certain Bids. Auctioneer cannot be responsible for your errors in 
bidding, so carefully check that every bid is entered correctly. When identical mail or FAX bids are 
submitted, preference is given to the first received. To ensure the greatest accuracy, your written 
bids should be entered on the standard printed bid sheet and be received at Auctioneer’s place 
of business at least two business days before the Auction start. Auctioneer is not responsible for 
executing mail bids or FAX bids received on or after the day the first lot is sold, nor Internet bids 
submitted after the published closing time; nor is Auctioneer responsible for proper execution of 
bids submitted by telephone, mail, FAX, e-mail, Internet, or in person once the Auction begins. 
Internet bids may not be withdrawn until your written request is received and acknowledged by 
Auctioneer (FAX: 214-4438425); such requests must state the reason, and may constitute grounds 
for withdrawal of bidding privileges. Lots won by mail Bidders will not be delivered at the Auction 
unless prearranged. 

11. Caveat as to Bid Increments. Bid increments (over the current bid level) determine the lowest 
amount you may bid on a particular lot. Bids greater than one increment over the current bid 
can be any whole dollar amount. It is possible under several circumstances for winning bids to be 
between increments, sometimes only $1 above the previous increment. Please see: “How can I lose 
by less than an increment?” on our website. Bids will be accepted in whole dollar amounts only. No 
“buy” or “unlimited” bids will be accepted.

The following chart governs current bidding increments. 

Current Bid....................Bid Increment	 Current Bid.............................Bid Increment 
<$10.................................. $1 	 $20,000 - $29,999........................$2,000 
$10 - $29........................... $2 	 $30,000 - $49,999........................$2,500 
$30 - $49........................... $3 	 $50,000 - $99,999........................$5,000 
$50 - $99........................... $5 	 $100,000 - $199,999....................$10,000 
$100 - $199....................... $10 	 $200,000 - $299,999....................$20,000 
$200 - $299....................... $20 	 $300,000 - $499,999....................$25,000 
$300 - $499....................... $25 	 $500,000 - $999,999....................$50,000 
$500 - $999....................... $50 	 $1,000,000 - $1,999,999..............$100,000 
$1,000 - $1,999................. $100 	 $2,000,000 - $2,999,999..............$200,000 
$2,000 - $2,999................. $200 	 $3,000,000 - $4,999,999..............$250,000 
$3,000 - $4,999................. $250 	 $5,000,000 - $9,999,999..............$500,000 
$5,000 - $9,999................. $500 	 >$10,000,000...............................$1,000,000 
$10,000 - $19,999............. $1,000

12. If Auctioneer calls for a full increment, a floor/phone bidder may request Auctioneer to accept 
a bid at half of the increment (“Cut Bid”) which will be that bidders final bid; if the Auctioneer 
solicits bids other the expected increment, these bids will not be considered Cut Bids, and bidders 
bidding at such increments may continue to participate. Off-increment bids may be accepted by 
the Auctioneer at Signature® Auctions and Grand Format Auctions.

Conducting the Auction: 
13. Notice of the consignor’s liberty to place bids on his lots in the Auction is hereby made in 

accordance with Article 2 of the Texas Business and Commercial Code. A ”Minimum Bid” is 
an amount below which the lot will not sell. THE CONSIGNOR OF PROPERTY MAY PLACE 
WRITTEN ”Minimum Bids” ON HIS LOTS IN ADVANCE OF THE AUCTION; ON SUCH LOTS, 
IF THE HAMMER PRICE DOES NOT MEET THE ”Minimum Bid”, THE CONSIGNOR MAY PAY 
A REDUCED COMMISSION ON THOSE LOTS. ”Minimum Bids” are generally posted online 
several days prior to the Auction closing. For any successful bid placed by a consignor on his 
Property on the Auction floor, or by any means during the live session, or after the ”Minimum 
Bid” for an Auction have been posted, we will require the consignor to pay full Buyer’s Premium 
and Seller’s Commissions on such lot. 

14. The highest qualified Bidder recognized by the Auctioneer shall be the buyer. In the event of 
any dispute between any Bidders at an Auction, Auctioneer may at his sole discretion reoffer the 
lot. Auctioneer’s decision and declaration of the winning Bidder shall be final and binding upon 
all Bidders. Bids properly offered, whether by floor Bidder or other means of bidding, may on 
occasion be missed or go unrecognized; in such cases, the Auctioneer may declare the recognized 
bid accepted as the winning bid, regardless of whether a competing bid may have been higher.

15. Auctioneer reserves the right to refuse to honor any bid or to limit the amount of any bid, in 
its sole discretion. A bid is considered not made in “Good Faith” when made by an insolvent 
or irresponsible person, a person under the age of eighteen, or is not supported by satisfactory 
credit, collectibles references, or otherwise. Regardless of the disclosure of his identity, any bid 
by a consignor or his agent on a lot consigned by him is deemed to be made in “Good Faith.” Any 
person apparently appearing on the OFAC list is not eligible to bid. 

16. Nominal Bids. The Auctioneer in its sole discretion may reject nominal bids, small opening bids, 
or very nominal advances. If a lot bearing estimates fails to open for 40–60% of the low estimate, 
the Auctioneer may pass the item or may place a protective bid on behalf of the consignor. 

17. Lots bearing bidding estimates shall open at Auctioneer’s discretion (approximately 50% of the 
low estimate). In the event that no bid meets or exceeds that opening amount, the lot shall pass 
as unsold. 

18. All items are to be purchased per lot as numerically indicated and no lots will be broken. 
Auctioneer reserves the right to withdraw, prior to the close, any lots from the Auction. 

19. Auctioneer reserves the right to rescind the sale in the event of nonpayment, breach of a warranty, 
disputed ownership, auctioneer’s clerical error or omission in exercising bids and reserves, or 
for any other reason and In Auctioneer’s sole discretion. In cases of nonpayment, Auctioneer’s 
election to void a sale does not relieve the Bidder from their obligation to pay Auctioneer its fees 
(seller’s and buyer’s premium) and any other damages or expenses pertaining to the lot. 

20. Auctioneer occasionally experiences Internet and/or Server service outages, and Auctioneer 
periodically schedules system downtime for maintenance and other purposes, during which 
Bidders cannot participate or place bids. If such outages occur, we may at our discretion extend 
bidding for the Auction. Bidders unable to place their Bids through the Internet are directed to 
contact Client Services at 1-800-872-6467. 

21. The Auctioneer or its affiliates may consign items to be sold in the Auction, and may bid on those 
lots or any other lots. Auctioneer or affiliates expressly reserve the right to modify any such bids 
at any time prior to the hammer based upon data made known to the Auctioneer or its affiliates. 
The Auctioneer may extend advances, guarantees, or loans to certain consignors, and may extend 
financing or other credits at varying rates to certain Bidders in the auction. 

22. The Auctioneer has the right to sell certain unsold items after the close of the Auction. Such lots 
shall be considered sold during the Auction and all these Terms and Conditions shall apply to such 
sales including but not limited to the Buyer’s Premium, return rights, and disclaimers. 

Payment: 
23. All sales are strictly for cash in United States dollars (including U.S. currency, bank wire, cashier 

checks, travelers checks, eChecks, and bank money orders, all subject to reporting requirements). 
All are subject to clearing and funds being received In Auctioneer’s account before delivery of the 
purchases. Auctioneer reserves the right to determine if a check constitutes “good funds” when 
drawn on a U.S. bank for ten days, and thirty days when drawn on an international bank. Credit 
Card (Visa or Master Card only) and PayPal payments may be accepted up to $10,000 from non-
dealers at the sole discretion of the Auctioneer, subject to the following limitations: a) sales are 
only to the cardholder, b) purchases are shipped to the cardholder’s registered and verified address, 
c) Auctioneer may pre-approve the cardholder’s credit line, d) a credit card transaction may not 
be used in conjunction with any other financing or extended terms offered by the Auctioneer, and 
must transact immediately upon invoice presentation, e) rights of return are governed by these 
Terms and Conditions, which supersede those conditions promulgated by the card issuer, f) floor 
Bidders must present their card. 

24. Payment is due upon closing of the Auction session, or upon presentment of an invoice. Auctioneer 
reserves the right to void an invoice if payment in full is not received within 7 days after the close 
of the Auction. In cases of nonpayment, Auctioneer’s election to void a sale does not relieve the 
Bidder from their obligation to pay Auctioneer its fees (seller’s and buyer’s premium) on the lot 
and any other damages pertaining to the lot.

25. Lots delivered in the States of Texas, California, or other states where the Auction may be held, 
are subject to all applicable state and local taxes, unless appropriate permits are on file with 
Auctioneer. Bidder agrees to pay Auctioneer the actual amount of tax due in the event that sales 
tax is not properly collected due to: 1) an expired, inaccurate, inappropriate tax certificate or 
declaration, 2) an incorrect interpretation of the applicable statute, 3) or any other reason. The 
appropriate form or certificate must be on file at and verified by Auctioneer five days prior to 
Auction or tax must be paid; only if such form or certificate is received by Auctioneer within 4 
days after the Auction can a refund of tax paid be made. Lots from different Auctions may not be 
aggregated for sales tax purposes. 

26. In the event that a Bidder’s payment is dishonored upon presentment(s), Bidder shall pay the 
maximum statutory processing fee set by applicable state law. If you attempt to pay via eCheck 
and your financial institution denies this transfer from your bank account, or the payment cannot 
be completed using the selected funding source, you agree to complete payment using your credit 
card on file.

 27. If any Auction invoice submitted by Auctioneer is not paid in full when due, the unpaid balance 
will bear interest at the highest rate permitted by law from the date of invoice until paid. If the 
Auctioneer refers any invoice to an attorney for collection, the buyer agrees to pay attorney’s fees, 
court costs, and other collection costs incurred by Auctioneer. If Auctioneer assigns collection to 
its in-house legal staff, such attorney’s time expended on the matter shall be compensated at a rate 
comparable to the hourly rate of independent attorneys. 
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28. In the event a successful Bidder fails to pay all amounts due, Auctioneer reserves the right to resell 
the merchandise, and such Bidder agrees to pay for the reasonable costs of resale, including a 10% 
seller’s commission, and also to pay any difference between the resale price and the previously 
successful bid. Auctioneer may sell the merchandise to an under Bidder or at private sale and in 
such case the Bidder shall be responsible for any deficiency between the original and subsequent 
sale. 

29. Auctioneer reserves the right to require payment in full in good funds before delivery of the 
merchandise. 

30. Auctioneer shall have a lien against the merchandise purchased by the buyer to secure payment of 
the Auction invoice. Auctioneer is further granted a lien and the right to retain possession of any 
other property of the buyer then held by the Auctioneer or its affiliates to secure payment of any 
Auction invoice or any other amounts due the Auctioneer or affiliates from the buyer. With respect 
to these lien rights, Auctioneer shall have all the rights of a secured creditor under Article 9 of 
the Texas Uniform Commercial Code, including but not limited to the right of sale. In addition, 
with respect to payment of the Auction invoice(s), the buyer waives any and all rights of offset he 
might otherwise have against the Auctioneer and the consignor of the merchandise included on 
the invoice. If a Bidder owes Auctioneer or its affiliates on any account, Auctioneer and its affiliates 
shall have the right to offset such unpaid account by any credit balance due Bidder, and it may 
secure by possessory lien any unpaid amount by any of the Bidder’s property in their possession. 

31. Title shall not pass to the successful Bidder until all invoices are paid in full. It is the responsibility 
of the buyer to provide adequate insurance coverage for the items once they have been delivered 
to a common carrier or third-party shipper. 

Delivery; Shipping; and Handling Charges: 
32. Buyer is liable for shipping and handling. Please refer to Auctioneer’s website www.HA.com/

common/shipping.php for the latest charges or call Auctioneer. Auctioneer is unable to combine 
purchases from other auctions or affiliates into one package for shipping purposes. Lots won will 
be shipped in a commercially reasonable time after payment in good funds for the merchandise 
and the shipping fees is received or credit extended, except when third-party shipment occurs. 

33. Successful international Bidders shall provide written shipping instructions, including specified 
customs declarations, to the Auctioneer for any lots to be delivered outside of the United States. 
NOTE: Declaration value shall be the item’(s) hammer price together with its buyer’s premium 
and Auctioneer shall use the correct harmonized code for the lot. Domestic Buyers on lots 
designated for third-party shipment must designate the common carrier, accept risk of loss, and 
prepay shipping costs.

34. All shipping charges will be borne by the successful Bidder. Any risk of loss during shipment will 
be borne by the buyer following Auctioneer’s delivery to the designated common carrier or third-
party shipper, regardless of domestic or foreign shipment. 

35. Due to the nature of some items sold, it shall be the responsibility for the successful bidder to 
arrange pick-up and shipping through third-parties; as to such items Auctioneer shall have no 
liability. Failure to pick-up or arrange shipping in a timely fashion (within ten days) shall subject 
Lots to storage and moving charges, including a $100 administration fee plus $10 daily storage 
for larger items and $5.00 daily for smaller items (storage fee per item) after 35 days. In the event 
the Lot is not removed within ninety days, the Lot may be offered for sale to recover any past due 
storage or moving fees, including a 10% Seller’s Commission.

36. The laws of various countries regulate the import or export of certain plant and animal properties, 
including (but not limited to) items made of (or including) ivory, whalebone, turtleshell, coral, 
crocodile, or other wildlife. Transport of such lots may require special licenses for export, import, 
or both. Bidder is responsible for: 1) obtaining all information on such restricted items for both 
export and import; 2) obtaining all such licenses and/or permits. Delay or failure to obtain any 
such license or permit does not relieve the buyer of timely compliance with standard payment 
terms. For further information, please contact Bill Taylor at 800-872-6467 ext. 1280.

37. Any request for shipping verification for undelivered packages must be made within 30 days of 
shipment by Auctioneer. 

Cataloging, Warranties and Disclaimers: 
38. NO WARRANTY, WHETHER EXPRESSED OR IMPLIED, IS MADE WITH RESPECT TO ANY 

DESCRIPTION CONTAINED IN THIS AUCTION OR ANY SECOND OPINE. Any description of 
the items or second opine contained in this Auction is for the sole purpose of identifying the 
items for those Bidders who do not have the opportunity to view the lots prior to bidding, and 
no description of items has been made part of the basis of the bargain or has created any express 
warranty that the goods would conform to any description made by Auctioneer. Color variations 
can be expected in any electronic or printed imaging, and are not grounds for the return of any 
lot. 

39. Auctioneer is selling only such right or title to the items being sold as Auctioneer may have by 
virtue of consignment agreements on the date of auction and disclaims any warranty of title to 
the Property. Auctioneer disclaims any warranty of merchantability or fitness for any particular 
purposes. All images, descriptions, sales data, and archival records are the exclusive property of 
Auctioneer, and may be used by Auctioneer for advertising, promotion, archival records, and any 
other uses deemed appropriate.

40. Translations of foreign language documents may be provided as a convenience to interested 
parties. Auctioneer makes no representation as to the accuracy of those translations and will not 
be held responsible for errors in bidding arising from inaccuracies in translation. 

41. Auctioneer disclaims all liability for damages, consequential or otherwise, arising out of or in 
connection with the sale of any Property by Auctioneer to Bidder. No third party may rely on any 
benefit of these Terms and Conditions and any rights, if any, established hereunder are personal 
to the Bidder and may not be assigned. Any statement made by the Auctioneer is an opinion 
and does not constitute a warranty or representation. No employee of Auctioneer may alter these 
Terms and Conditions, and, unless signed by a principal of Auctioneer, any such alteration is null 
and void. 

42. Auctioneer shall not be liable for breakage of glass or damage to frames (patent or latent); such 
defects, in any event, shall not be a basis for any claim for return or reduction in purchase price. 

Release: 
43. In consideration of participation in the Auction and the placing of a bid, Bidder expressly releases 

Auctioneer, its officers, directors and employees, its affiliates, and its outside experts that provide 
second opines, from any and all claims, cause of action, chose of action, whether at law or equity 
or any arbitration or mediation rights existing under the rules of any professional society or 
affiliation based upon the assigned description, or a derivative theory, breach of warranty express 
or implied, representation or other matter set forth within these Terms and Conditions of Auction 
or otherwise. In the event of a claim, Bidder agrees that such rights and privileges conferred 
therein are strictly construed as specifically declared herein; e.g., authenticity, typographical error, 
etc. and are the exclusive remedy. Bidder, by non-compliance to these express terms of a granted 
remedy, shall waive any claim against Auctioneer. 

44. Notice: Some Property sold by Auctioneer are inherently dangerous e.g. firearms, cannons, and 

small items that may be swallowed or ingested or may have latent defects all of which may cause 
harm to a person. Purchaser accepts all risk of loss or damage from its purchase of these items and 
Auctioneer disclaims any liability whether under contract or tort for damages and losses, direct or 
inconsequential, and expressly disclaims any warranty as to safety or usage of any lot sold.

Dispute Resolution and Arbitration Provision: 
45. By placing a bid or otherwise participating in the auction, Bidder accepts these Terms and 

Conditions of Auction, and specifically agrees to the alternative dispute resolution provided 
herein. Arbitration replaces the right to go to court, including the right to a jury trial. 

46. Auctioneer in no event shall be responsible for consequential damages, incidental damages, 
compensatory damages, or any other damages arising or claimed to be arising from the auction of 
any lot. In the event that Auctioneer cannot deliver the lot or subsequently it is established that the 
lot lacks title, or other transfer or condition issue is claimed, In such cases the sole remedy shall be 
limited to rescission of sale and refund of the amount paid by Bidder; in no case shall Auctioneer’s 
maximum liability exceed the high bid on that lot, which bid shall be deemed for all purposes the 
value of the lot. After one year has elapsed, Auctioneer’s maximum liability shall be limited to any 
commissions and fees Auctioneer earned on that lot.

47. In the event of an attribution error, Auctioneer may at its sole discretion, correct the error on 
the Internet, or, if discovered at a later date, to refund the buyer’s purchase price without further 
obligation. 

48. Arbitration Clause: All controversies or claims under this Agreement or arising from or pertaining 
to: this Agreement or related documents, or to the Properties consigned hereunder, or the 
enforcement or interpretation hereof of this or any related agreements, or damage to Properties, 
payment, or any other matter, or because of an alleged breach, default or misrepresentation under 
the provisions hereof or otherwise, that cannot be settled amicably within one (1) month from 
the date of notification of either party to the other of such dispute or question, which notice shall 
specify the details of such dispute or question, shall be settled by final and binding arbitration by 
one arbitrator appointed by the American Arbitration Association (“AAA”). The arbitration shall 
be conducted in Dallas, Dallas County, Texas in accordance with the then existing Commercial 
Arbitration Rules of the AAA. The arbitration shall be brought within two (2) years of the alleged 
breach, default or misrepresentation or the claim is waived. The prevailing party (a party that is 
awarded substantial and material relief on its claim or defense) may be awarded its reasonable 
attorney’s fees and costs. Judgment upon the award rendered by the arbitrator may be entered 
in any court having jurisdiction thereof; provided, however, that the law applicable to any 
controversy shall be the law of the State of Texas, regardless of its or any other jurisdiction’s choice 
of law principles and under the provisions of the Federal Arbitration Act.  

49. No claims of any kind can be considered after the settlements have been made with the consignors. 
Any dispute after the settlement date is strictly between the Bidder and consignor without 
involvement or responsibility of the Auctioneer. 

50. In consideration of their participation in or application for the Auction, a person or entity (whether 
the successful Bidder, a Bidder, a purchaser and/or other Auction participant or registrant) agrees 
that all disputes in any way relating to, arising under, connected with, or incidental to these Terms 
and Conditions and purchases, or default in payment thereof, shall be arbitrated pursuant to 
the arbitration provision. In the event that any matter including actions to compel arbitration, 
construe the agreement, actions in aid or arbitration or otherwise needs to be litigated, such 
litigation shall be exclusively in the Courts of the State of Texas, in Dallas County, Texas, and if 
necessary the corresponding appellate courts. For such actions, the successful Bidder, purchaser, 
or Auction participant also expressly submits himself to the personal jurisdiction of the State of 
Texas. 

51. These Terms & Conditions provide specific remedies for occurrences in the auction and delivery 
process. Where such remedies are afforded, they shall be interpreted strictly. Bidder agrees that 
any claim shall utilize such remedies; Bidder making a claim in excess of those remedies provided 
in these Terms and Conditions agrees that in no case whatsoever shall Auctioneer’s maximum 
liability exceed the high bid on that lot, which bid shall be deemed for all purposes the value of 
the lot. 

Miscellaneous: 
52. Agreements between Bidders and consignors to effectuate a non-sale of an item at Auction, inhibit 

bidding on a consigned item to enter into a private sale agreement for said item, or to utilize the 
Auctioneer’s Auction to obtain sales for non-selling consigned items subsequent to the Auction, 
are strictly prohibited. If a subsequent sale of a previously consigned item occurs in violation of 
this provision, Auctioneer reserves the right to charge Bidder the applicable Buyer’s Premium and 
consignor a Seller’s Commission as determined for each auction venue and by the terms of the 
seller’s agreement. 

53. Acceptance of these Terms and Conditions qualifies Bidder as a client who has consented to be 
contacted by Heritage in the future. In conformity with “do-not-call” regulations promulgated by 
the Federal or State regulatory agencies, participation by the Bidder is affirmative consent to being 
contacted at the phone number shown in his application and this consent shall remain in effect 
until it is revoked in writing. Heritage may from time to time contact Bidder concerning sale, 
purchase, and auction opportunities available through Heritage and its affiliates and subsidiaries. 

54. Rules of Construction: Auctioneer presents properties in a number of collectible fields, and as 
such, specific venues have promulgated supplemental Terms and Conditions. Nothing herein shall 
be construed to waive the general Terms and Conditions of Auction by these additional rules and 
shall be construed to give force and effect to the rules in their entirety.

State Notices: 
Notice as to an Auction in California. Auctioneer has in compliance with Title 2.95 of the California 
Civil Code as amended October 11, 1993 Sec. 1812.600, posted with the California Secretary of State 
its bonds for it and its employees, and the auction is being conducted in compliance with Sec. 2338 of 
the Commercial Code and Sec. 535 of the Penal Code. 

Notice as to an Auction in New York City. These Terms and Conditions are designed to conform to 
the applicable sections of the New York City Department of Consumer Affairs Rules and Regulations 
as Amended. This is a Public Auction Sale conducted by Auctioneer. The New York City licensed 
Auctioneers are Kathleen Guzman, No.0762165, and Samuel W. Foose, No.0952360, who will conduct 
the Auction on behalf of Heritage Auctions, Inc. (“Auctioneer”). All lots are subject to: the consignor’s 
right to bid thereon in accord with these Terms and Conditions of Auction, consignor’s option to 
receive advances on their consignments, and Auctioneer, in its sole discretion, may offer limited 
extended financing to registered bidders, in accord with Auctioneer’s internal credit standards. A 
registered bidder may inquire whether a lot is subject to an advance or reserve. Auctioneer has made 
advances to various consignors in this sale. 

Notice as to an Auction in Texas. In compliance with TDLR rule 67.100(c)(1), notice is hereby 
provided that this auction is covered by a Recovery Fund administered by the Texas Department of 
Licensing and Regulation, P.O. Box 12157, Austin, Texas 78711 (512) 463-6599. Any complaints may 
be directed to the same address. Rev. 10-21-08
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Additional Terms & Conditions: 
MEMORABILIA & Historical AUCTIONS

MEMORABILIA & HISTORICAL TERM A: Signature® and Grand Format Auctions of Autographs, 
Sports Collectibles, Music, Entertainment, Political, Americana, Vintage Movie Posters and 
Pop Culture memorabilia are not on approval. When the lot is accompanied by a Certificate of 
Authenticity (or its equivalent) from an third-party authentication provider, buyer has no right 
of return. On lots not accompanied by third-party authentication or under extremely limited 
circumstances not including authenticity (e.g. gross cataloging error), a purchaser who did not 
bid from the floor may request Auctioneer to evaluate voiding a sale; such request must be made 
in writing detailing the alleged gross error, and submission of the lot to Auctioneer must be 
pre-approved by Auctioneer. A Bidder must notify the appropriate department head (check the 
inside front cover of the catalog or our website for a listing of department heads) in writing of 
the Bidder’s request within three (3) days of the non-floor bidder’s receipt of the lot. Any lot that 
is to be evaluated for return must be received in our offices within 35 days after Auction. AFTER 
THAT 35 DAY PERIOD, NO LOT MAY BE RETURNED FOR ANY REASONS. Lots returned must 
be in the same condition as when sold and must include any Certificate of Authenticity. No lots 
purchased by floor bidders (including those bidders acting as agents for others) may be returned. 
Late remittance for purchases may be considered just cause to revoke all return privileges.

MEMORABILIA & HISTORICAL TERM B: When a memorabilia lot is accompanied by a Certificate 
of Authenticity (or its equivalent) from an independent third-party authentication provider, 
Auctioneer does not warrant authenticity of that lot. Bidder shall solely rely upon warranties 
of the authentication provider issuing the Certificate or opinion. For information as to such 
authentication providers’ warranties the bidder is directed to: SCD Authentic, 4034 West National 
Ave., Milwaukee, WI 53215 (800) 345-3168; JO Sports, Inc., P.O. Box 607 Brookhaven, NY 
11719 (631) 286-0970; PSA/DNA; 130 Brookshire Lane, Orwigsburg, Pa. 17961; Mike Gutierrez 
Autographs, 8150 Raintree Drive Suite A, Scottsdale, AZ. 85260; or as otherwise noted on the 
Certificate. 

MEMORABILIA & HISTORICAL TERM C: As authenticity and provenance are not warranted, if 
a Bidder intends to challenge, authenticity or provenance of a lot he must notify Auctioneer in 
writing within thirty-five (35) days of the Auction’s conclusion. Any claim as to provenance or 
authenticity must be first transmitted to Auctioneer by credible and definitive evidence or the 
opine of a qualified third party expert and there is no assurance after such presentment that 
Auctioneer will validate the claim. Authentication is not an exact science and contrary opinions 
may not be recognized by Auctioneer. Even if Auctioneer agrees with the contrary opinion of 
such authentication and validates the claim, Auctioneer’s liability for reimbursement for any 
opine by Bidder’s expert shall not exceed $500.  Acceptance of a claim under this provision shall 
be limited to rescission of the sale and refund of purchase price; in no case shall Auctioneer’s 
maximum liability exceed the high bid on that lot, which bid shall be deemed for all purposes 
the value of the lot. While every effort is made to determine provenance and authenticity, it is the 
responsibility of the Bidder to arrive at their own conclusion prior to bidding.

 
MEMORABILIA & HISTORICAL TERM D: In the event Auctioneer cannot deliver the lot or 

subsequently it is established that the lot lacks title, or other transfer or condition issue is claimed, 
Auctioneer’s liability shall be limited to rescission of sale and refund of purchase price; in no case 
shall Auctioneer’s maximum liability exceed the high bid on that lot, which bid shall be deemed 
for all purposes the value of the lot. After one year has elapsed from the close of the Auction, 
Auctioneer’s maximum liability shall be limited to any commissions and fees Auctioneer earned 
on that lot. 

MEMORABILIA & HISTORICAL TERM E: On the fall of Auctioneer’s hammer, buyer assumes full 
risk and responsibility for lot, including shipment by common carrier, and must provide their 
own insurance coverage for shipments. 

MEMORABILIA & HISTORICAL TERM F: Auctioneer complies with all Federal and State rules 
and regulations relating to the purchasing, registration and shipping of firearms. A purchaser is 
required to provide appropriate documents and the payment of associated fees, if any. Purchaser 
is responsible for providing a shipping address that is suitable for the receipt of a firearm. 

 
WIRING INSTRUCTIONS: Bank Information: JP Morgan Chase Bank, N.A., 270 Park Avenue, New 
York, NY 10017 Account Name: HERITAGE NUMISMATIC AUCTIONS MASTER ACCOUNT ABA 
Number: 021000021 Account Number: 1884827674Swift Code: CHASUS33

Rev. 5_02_08



Choose Your Bidding Method

Interactive Internet™ Proxy Bidding 
(leave your maximum Bid at HA.com before the auction starts)

Heritage’s exclusive Interactive Internet™ system is fun and 
easy! Before you start, you must register online at HA.com and 
obtain your Username and Password. 
1.  �Login to the HA.com website, using your  

Username and Password.
2.  �Chose the specialty you’re interested in at the top of the 

homepage (i.e. coins, currency, comics, movie posters,  
fine art, etc.).

3.  �Search or browse for the lots that interest you. Every auction 
has search features and a ‘drop-down’ menu list. 

4.  �Select a lot by clicking on the link or the photo icon. Read the 
description, and view the full-color photography. Note that 
clicking on the image will enlarge the photo with  
amazing detail. 

5.  �View the current opening bid. Below the lot description, 
note the historic pricing information to help you establish 
price levels. Clicking on a link will take you directly to our 
Permanent Auction Archives for more information and images. 

6.  �If the current price is within your range, Bid! At the top of the 
lot page is a box containing the Current Bid and an entry box 
for your “Secret Maximum Bid” – the maximum amount you 
are willing to pay for the item before the Buyer’s Premium is 
added. Click the button marked “Place Bid” (if you are not 
logged in, a login box will open first so you can enter your 
username (or e-mail address) and password. 

7.  �After you are satisfied that all the information is correct, 
confirm your “Secret Maximum Bid” by clicking on the 
“Confirm Absentee Bid” button. You will receive immediate 
notification letting you know if you are now the top bidder, or 
if another bidder had previously bid higher than your amount. 
If you bid your maximum amount and someone has already 
bid higher, you will immediately know so you can concentrate 
on other lots.

8.  �Before the auction, if another bidder surpasses your “Secret 
Maximum Bid”, you will be notified automatically by e-mail 
containing a link to review the lot and possibly bid higher.

9.  �Interactive Internet™ bidding closes at 10 P.M. Central 
Time the night before the session is offered in a floor event. 
Interactive Internet™ bidding closes two hours before live 
sessions where there is no floor bidding.

10.  �The Interactive Internet™ system generally opens the lot at 
the next increment above the second highest bid. As the 
high bidder, your “Secret Maximum Bid” will compete for 
you during the floor auction. Of course, it is possible in a 
Signature® or Grand Format live auction that you may be 
outbid on the floor or by a Heritage Live bidder after Internet 
bidding closes. Bid early, as the earliest bird wins in the 
event of a tie bid. For more information about bidding and 
bid increments, please see the section labeled “Bidding 
Increments” elsewhere in this catalog.

11.  �After the auction, you will be notified of your success.  
It’s that easy!

Your five most effective bidding techniques:
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Choose Your Bidding Method, (Cont’d.)

Mail Bidding 
(deposit your maximum Bid with the U.S.P.S. well before the auction starts)

Mail bidding at auction is fun and easy, but by eliminating the interactivity of our 
online systems, some of your bids may be outbid before you lick the stamp, and you 
will have no idea of your overall chances until the auction is over!

1. Look through the printed catalog, and determine your lots of interest. 

2. Research their market value by checking price lists and other price guidelines. 

3.  Fill out your bid sheet, entering your maximum bid on each lot. Bid using whole 
dollar amounts only. Verify your bids, because you are responsible for any errors you 
make! Please consult the Bidding Increments chart in the Terms & Conditions.

4.  Please fill out your bid sheet completely! We also need: a) Your name and complete 
address for mailing invoices and lots; b) Your telephone number if any problems or 
changes arise; c) Your references; if you have not established credit with Heritage, 
you must send a 25% deposit, or list dealers with whom you have credit established; 
d) Total your bid sheet; add up all bids and list that total in the box; e) Sign your bid 
sheet, thereby agreeing to abide by the Terms & Conditions of Auction printed in 
the catalog.

5.  Mail early, because preference is given to the first bid received in case of a tie. 

6.  When bidding by mail, you frequently purchase items at less than your maximum bid. Bidding generally opens at the 
next published increment above the second highest mail or Internet bid previously received; if additional floor, phone, 
or HERITAGE Live!™ bids are made, we act as your agent, bidding in increments over any additional bid until you 
win the lot or are outbid. For example, if you submitted a bid of $750, and the second highest bid was $375, bidding 
would start at $400; if no other bids were placed, you would purchase the lot for $400.

7. You can also Fax your Bid Sheet if time is short. Use our exclusive Fax Hotline: 214-443-8425.

Telephone Bidding (when you are traveling, or do not have access to HERITAGE Live!™)

1.  To participate in an auction by telephone, you must make preliminary arrangements with Client Services 
(Toll Free 866-835-3243) at least three days before the auction.

2.  We strongly recommend that you place preliminary bids by mail or Internet if you intend to participate by telephone. 
On many occasions, this dual approach has reduced disappointments due to telephone (cell) problems, unexpected 
travel, late night sessions, and time zone differences. Keep a list of your preliminary bids, and we will help you avoid 
bidding against yourself.

Attend in Person (whenever possible)

Auctions are fun, and we encourage you to attend as many as possible – although our HERITAGE Live!™ system brings 
all of the action right to your computer screen. Auction dates and session times are printed on the title page of each 
catalog, and appear on the homepage of each auction at HA.com. Join us if you can!

 Bidding 
(participate in the Live auction via the Internet)

1.  Look on each auction’s homepage to verify whether that auction is “HA.com/Live Enabled.” All Signature® 
and Grand Format auctions use the HERITAGE Live!™ system, and many feature live audio and/or video. 
Determine your lots of interest and maximum bids.

2.  Note on the auction’s homepage the session dates and times (and especially time zones!) so you can plan your 
participation. You actually have two methods of using HERITAGE Live!™: a) you can leave a proxy bid through 
this system, much like the Interactive Internet™ (we recommend you do this before the session starts), or b) you 
can sit in front of your computer much as the audience is sitting in the auction room during the actual auction.

3.  Login at HA.com/Live.

4.  Until you become experienced (and this happens quickly!) you will want to login well before your lot comes 
up so you can watch the activity on other lots. It is as intuitive as participating in a live auction.

5.  When your lot hits the auction block, you can continue to bid live against the floor and other live bidders by 
simply clicking the “Bid” button; the amount you are bidding is clearly displayed on the console.
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Choose Your Bidding Method, (Cont’d.)

S  T  R  E  T  C  H  
Your Budget with Heritage
We’re collectors too, and we understand that on occasion there 
is more to buy than there is cash. Consider Heritage’s Extended 
Payment Plan [EPP] for your purchases totaling $2,500 or more.

Extended Payment Plan [EPP] Conditions

• Minimum invoice total is $2,500.

• Minimum Down Payment is 20% of the total invoice.

• A signed and returned EPP Agreement is required.

• �The EPP is subject to a 3% fully refundable Set-up Fee (based on the total invoice 
amount) payable as part of the first monthly payment.

• �The 3% Set-up Fee is refundable provided all monthly payments are made by 
eCheck, bank draft, personal check drawn on good funds, or cash; and if all such 
payments are made according to the EPP schedule.

• �Monthly payments can be automatically processed with an eCheck,  
Visa, or MasterCard.

• You may take up to six equal monthly payments to pay the balance. 

• Interest is calculated at only 1% per month on the unpaid balance. 

• Your EPP must be kept current or additional interest may apply. 

• There is no penalty for paying off early. 

• Shipment will be made when final payment is received. 

• All traditional auction and sales policies still apply. 

There is no return privilege once you have confirmed your sale, and penalties can be 
incurred on cancelled invoices. To avoid additional fees, you must make your down 
payment within 14 days of the auction. All material purchased under the EPP will be 
physically secured by Heritage until paid in full. 

To exercise the EPP option, please notify Eric Thomas at 214.409.1241 or email at 
EricT@HA.com upon receipt of your invoice.

We appreciate your business and wish you good luck with your bidding.




